Corporate profiles

Create “new value” and “prosperous economic society”
by a power of our group
We, Daiwa Corporate Investment Co., Ltd. are a private
equity firm established in 1982.
We have been engaged in VC and buyout investments by
leveraging our broad business network mainly with the
Daiwa Securities Group, accumulated experience and
knowledge for many years, and have been contributing to
growth and listings of many companies.

Daiwa Securities Group
private equity firm

As for management of our funds which bring us capital
resources of investments, we continue a highly transparent
management as a firm engaged in financial instruments
business under the Financial Instruments and Exchange
Law in Japan (the second financial instruments business
and the investment management business).
Our missions are to bridge needs of next generation
companies/industries and those of fund managers, and to
establish economic society with vitality.

Group Network

Securities operations

Asset management
operations

Research, system development
and consulting

Daiwa Securities
Group Inc.

System solutions

Asset management
operations
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Daiwa Securities

Daiwa Asset Management

Daiwa Institute of Research

Daiwa Institute of Research Business Innovation

Daiwa SB Investments

Back office operations

Daiwa Securities Business Center

Commercial property
management operations

Daiwa Property

Our corporate mission
as a private equity firm
Being a private equity firm which conducts venture and buyout investments
as its core business, we seek to contribute to economic growth, not only in Japan
but also globally, through the creation of new businesses and by regenerating
and revitalizing the existing businesses.

Venture
investments

Private
equity

We will support companies which have cutting-edge
technologies, such as digital and life science
technologies, and entrepreneurial ventures with unique
business models in the fields of digital contents and
services. We will offer not only risk capital but also
fundamental hands-on support for the entire
management of our investment companies, ranging from
the placement of personnel to IPO consulting.

Our Mission
Investment
Process
Our private equity investments begin with the
process of identifying targets and performing
due diligence on those which are deemed to be
suitable for IPO and/or M&A. We then acquire
(make an investment in) the stocks of the
company concerned, basing our study on factors
such as the business model, technological
evaluation, and risk screening. We aim to
enhance the corporate value of the company
through hands-on support, such as dispatching
directors. We exit the investment process upon
recouping our invested funds from the stocks or
other assets of the investments.

&

Buyout
investments

We will make management buyouts or buy-ins (MBO/MBI) to
assist in rebuilding the businesses of medium-sized companies
which have good corporate management resources, particularly
those which have business succession issues, or are aiming to
spin-off or spin-out their subsidiaries or divisions of major
corporations, or delist them. Our experience and expertise
gained through venture investments will be used for those
buyout investments in which we participate directly in the
management of our investee companies.

Core Business.

Finding
&
Due Diligence.

Take-off.

Investment
&
Hands-on.
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Finding and accurately evaluating
future business opportunities

Finding

&

Due Diligence.

It is not an easy task to find prospective corporate gems
among the myriad of "rough stone" entrepreneurial
ventures that are established on a daily basis. We are
endeavoring to f ind companies that have potential
growth by utilizing our globally-established business
network and expertise gained through our extensive
investment experience. Further, it is essential for us to
conduct an accurate analysis and evaluation to minimize
investment risks. In order to accurately evaluate cuttingedge technologies, such as digital and life science
technologies, we maintain a high-grade evaluation
framework which has a technical advisors' office with
qualified experts.
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Pinpointing investment targets

Foresight and network

Our business begins with the discovery of future first-class companies. It is essential to have a clear foresight for
evaluating industries which have great development prospects in the next generation. It is also important to expand and
diversify our network for acquiring relevant information. We are striving to find dynamic entrepreneurial ventures by
retaining a number of professional personnel who are versed in the economic and financial cutting-edge technologies.
At the same time, we are building up close relationships with investees, fund investors and business partners. We are
also collaborating with universities in recent efforts to enhance the cooperation between academia and industry.

Global network

Responding to
a borderless economy

The economy has become markedly more borderless as a result of deregulation and development of information and
communication technology. This increases global-level M&As. Responding rapidly to this globalization, we are making
efforts to discover and foster prospective entrepreneurial ventures from a global viewpoint. Hence, we have advanced
into Asia, the United States and Europe to set up bases abroad and collaborate with local venture capital firms.

Due diligence

Minimizing investment risks

In recent years, as a large number of entrepreneurial ventures with unique business models have emerged, investment
risks have grown more diverse and complex. More elaborate due diligence is more essential than ever. NIF SMBC
Ventures conducts systematic and multi-faceted due diligence with accurate examination of business models by the
personnel in charge of investments and our middle office is evaluating technology and financial conditions. We
endeavor to minimize investment risks through conducting these evaluations and examinations, which cover a
comprehensive range of subjects, from business growth potential to qualities of the management.

Technical advisors

Sophisticated
technological evaluation

An increase in the number of ventures which possess digital or other advanced and specialized technologies, such as
life science, means that venture capitals have come to need expert knowledge and a structure for accurately analyzing
and evaluating these ventures for their corporate value and future potential. Therefore, we have established a
technical advisors' office with experts, including ex-development staff of major electrical appliance manufacturers
and university professors. This has made it possible for us to conduct advanced technical evaluations in fields which
require expert knowledge.
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Making investments and
supporting growth

Investment

&

Hands-on.

The role of a venture capital is not limited to funding
entrepreneurs who possess unique technologies and
business models. Many of them face a variety of
problems in the course of expanding their businesses.
We provide these entrepreneurial ventures with handson management support to enhance their corporate
value by using their managerial resources efficiently.
One of our strengths is having a consistent support
structure, ranging from start-ups to IPO.
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Investment partnerships

Investment by
many high quality companies

We manage an investment partnership as a source of investment fund. An investment partnership is established by
domestic and overseas investors, including f inancial institutions and corporations. A number of high quality
corporations invest in our investment partnerships, acting as important business partners for us and our investees. As
a managing partner or a general partner, we receive management fees and/or contingency fees by eff iciently
managing and operating investment partnerships.

Venture capitalists

A trustworthy partner for investees

As a partner, we will continue to support the development of our investees after we have made investments. Our
venture capitalists will play the key role. As they must have a deep understanding of the investees, in principle they
are expected to take charge of handling a variety of follow-ups in all phases from the discovery of an entrepreneurial
venture, to investment and IPO. We provide investees that have managerial issues with appropriate advice which we
have built up through experience and expertise acquired through investment activities.

Hands-on
management support structure
I n o r d e r t o g r ow s t e a d i l y, a c o m p a n y n e e d s
“comprehensive management skills” which can cope
f l e x i bly w i t h d r a s t i c c h a n g e s i n t h e b u s i n e s s
environment. We have built a hands-on structure for
providing management support for each growth stage,
from the establishment of investees to their IPOs. We
offer practical appropriate advice and support to cover
all aspects of management issues, including placing
personnel to the investees’ requirements, arranging
business expansions with business partners and offering
expertise in financial issues and IPO. In some cases we
directly participate in our investees’ management by
dispatching directors, or offering technical support in
collaboration with universities. We further enhance this
hands-on support structure and are involved in the
development of corporate value in our investees.

Support for
growth through collaboration
● Support

company
incorporation

● Evaluation

on
technologies

● Assist

with
formulation of
business plan

● Assist

with
formulation of
financial policy

● Assist

with
identifying
alliance partners

● Support

● Support

● Support

● Assist

● Introduction

internal
systematization
with
introduction of
skillful personnel

● Support

development of
sales channels

rationalization on
production flows
the
preparation of IPO
of
independent auditor

● Support

management
system
development

Corporate Value

Seed

Start-up

Early stage

Expansion

Later stage
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Contribution to
society as a private equity f irm

Take-off.
A private equity business cannot be separated from social
contribution. As companies grow and develop with private
equity investments in our society, a new industry emerges
a n d a n ew b u s i n e s s s t a r t s , a n d i t p r o d u c e s n ew
employment. Accordingly, the IPOs of investees will
facilitate the revitalization of the securities market and the
economy as a whole. As a corporate citizen, we will
continue our contribution to help develop the economy and
build a good society through our private equity business.

IPO: just one stage
in the growing process
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Our investment process is completed by an IPO or M&A for an investee.
However, an IPO is not the ultimate goal of an investee, but rather, it is a
starting point for further advancement. Of course the duties as a public
company must be fulf illed, but the investee will also be faced with new
challenges to further improve the corporate value. From our perspective, the
IPOs represent the emergence of our more powerful business partners.

◆ Matters to be Noted on Contributions to Funds ◆
I. Investment Risks Related to Funds
With respect to investment in the funds managed by our company, achievement of a certain investment objective or return of investment principal
is not guaranteed. Part or all of your investment principal may be lost due to the risks indicated below or due to other factors. In considering
investment, you are requested to understand the following matters, and it is your own responsibility to carefully make investment decisions by, for
example, consulting professionals such as your attorneys-at-law, tax accountants, or public certified accountants if necessary.
Risks Regarding Investment Instruments
1. Accuracy of information on which investment decisions are based:
The funds managed by our company mainly invest in securities issued by companies that do not disclose their information on a continuous
basis. With respect to such securities, information on which investment decisions are based is limited in quality, amount, and accuracy
compared to securities issued by companies that continuously disclose their information. Accordingly, the funds may be unable to obtain
sufficient information.
2. Liquidity of investment instruments:
Since unlisted securities significantly lack liquidity compared to listed securities, it is difficult to conduct an appropriate price evaluation
thereof. In addition, there may be cases where investment instruments are subject to restrictions on disposition, timing of sales, or the like.
Accordingly, it may be difficult for the funds to find buyers for investment instruments or the funds may be unable to sell investment
instruments at a favorable time or at expected prices; as a result, the funds may be unable to gain profit as expected, or to collect
investment principal.
3. Time of listing:
If the investment instruments in which the funds invest are listed, there may be cases where, depending on the time of listing, the
investment instruments cannot be sold at expected prices due to market conditions or the like.
4. Fluctuation of company value:
Business results of the invested entities may deteriorate due to internal or external factors such as the effect of domestic or foreign politics,
economy, and/or society; obsolescence of the entities’ technologies or business models; outflow of competent human resources; or intense
competition with competitors. As a result of deterioration of business results, legal or substantial insolvency, failure in additional fund
raising, or other events relating to the invested entities, the value of the investment instruments held by the funds may decline.
5. Concentration of investment:
In the case where the funds intensively invest in investment instruments of entities of the same or similar industry and/or technology areas,
if such areas do not develop or the position of such areas within the market decline, the funds’ profits may be adversely affected. In
addition, in the case where the funds intensively invest in investment instruments of entities that are located in the same regions, the funds’
profits may be adversely affected by deterioration of economic conditions or other events that occur in such regions.
6. Risks regarding foreign investment:
Investment in investment instruments of foreign entities is subject to currency exchange fluctuation. There also exists limitation to obtain
information on the entities or various backgrounds due to remoteness or other factors. Furthermore, such investment may be subject to
fluctuation of politics, economy, society, and/or market, such as political instability or change in the legal systems of the regions of the
entities.
7. Competition with other investors:
In an environment where there is competition with other investment funds or other persons, as a result of the competition, the funds may
fail to acquire investment instruments of the targeted entities, or investment conditions may be favorable to the invested entities even if the
funds acquire investment instruments of the targeted entities; and therefore the funds may be unable to gain profits as expected.
Risk Regarding Non-liquidity of Interests of limited partners
With respect to interests of limited partners under the funds’ partnership agreements, the consent of the general partner or other conditions are
required in order to transfer or assign interests thereof. Furthermore, there may be restrictions not to transfer interests except in the manner of
transferring all of (not part ofi) interests, or not to transfer interests held by qualified institutional investors to persons other than qualified
institutional investors.
Risk Regarding Withdrawal of General Partner
With respect to a fund that has only one general partner, if the general partner withdraws due to its insolvency, dissolution, or other events, and
a succeeding general partner is not appointed from among the partners within a certain period, the fund will be dissolved.
Risk Regarding Withdrawal of Partners
The circumstance in which a partner is permitted to withdraw from a fund is limited to that where there is an unavoidable event. The refund is
limited to an amount equivalent to half of such partner’s interest in cash and cash equivalents that are not yet invested or committed for
investment out of the partnership’s assets at the time of such withdrawal. Therefore, withdrawing partners may not be able to collect part or all
of their investment principal. On the other hand, the funds’ investible resources decrease due to the refund associated with the partner’s
withdrawal, and the funds therefore may miss investment opportunities or be unable to adequately diversify investments.
Risk Regarding Laws, Tax System, Government Restrictions, Etc.
In the case of changes, etc. to the laws, tax system, or government restrictions applicable to the funds managed by ourCompany, the conduct
of business by the funds may be adversely affected, or distributions to partners or return of contribution amount after tax may be adversely
affected due to increase in the partners’ tax burden. In addition, the funds may be subject to restrictions regarding acquisition or holding of
investment instruments, or be required to disclose information regarding partners’ acquisition or holding of investment instruments. There
may be cases where tax authorities have a different opinion from that of the partners’ tax filing, thereby increasing the partners’ tax burden.
Risk Regarding Amendment to Partnership Agreements
Partnership agreements may be amended by the majority decision of partners in certain funds of the Company. Rights or obligations of
partners may be adversely changed compared to those at the time of initial contribution. However, the right of withdrawal or assignment of
interests of partners, or other remedies for the partners who are against an amendment to the partnership agreement is not guaranteed even in
such a case.
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II. Fees Related to Funds
The following table shows an example of the fees, compensation, expenses, or other consideration (the “Fees”) required, starting from your
contribution to the fund managed by our Company to the completion of liquidation following expiration of the fund. (The Fees include those to be
directly paid by investors, as well as the Fees paid from fund assets.) Actual Fees and time of payment differ between each fund. For details on
the Fees of specific fund, please contact our Company.
Expenses
1. Subscription fee

None

2. Establishment expense

Up to 1% of contribution commitment amount (not including consumption tax)

3. Management fee

Annual rate of up to 3% of the aggregate contribution commitment amount (not including
consumption tax)

4. Performance fee

Up to 20% of capital gain (not including consumption tax)

5. Additional contribution fee

Up to 8% compounded annually, of the additional contribution payment amount (not including
consumption tax) for the period from the day immediately following the fund’s effective date to the
additional closing date.

6. Other expenses

Expenses regarding acquisitions and disposition of investment instruments , consulting fees for
professionals such as attorneys-at-law and certified public accountants, expenses regarding
preparation of financial statements, auditing expenses, charges for safekeeping custodian account, and
other expenses regarding the business of the fund.
(Maximum amount cannot be indicated since all of the actual costs will be borne by the funds.)

7. Treatment of withdrawal

Withdrawal is not permitted in principle. Withdrawal is permitted only upon unavoidable events.
Prescribed constraints shall be applicable such that an amount equivalent to half of such withdrawing
partner’s interest in cash and cash equivalents that are not yet invested (committed) out of the fund’s
assets at the time of such withdrawal will be refunded. However, any and all expenses that arise in
connection with the withdrawal and refund of equity will be deducted from abovementioned refund
amount.

-	“Fund” means the so-called collective investment scheme (investment limited partnership, limited liability partnership, partnership
under the Civil Code, anonymous partnership agreement, etc., and similar schemes under foreign laws and regulations), of which
the rights regarding the equities of the scheme fall under the securities stipulated under Article 2, Paragraph 2, Items (v) and (vi) of
the Financial Instruments and Exchange Act.
-	Risk factors and Fees of the funds differ respectively. Upon entering into an agreement, you must refer to the solicitation materials
in advance. Please contact our company for any inquiries.
-	This page is intended to be viewed in the following browsers: Windows Microsoft Internet Explorer 5.5 or higher (6.0 or higher
recommended); Netscape 6.0 or higher; or Macintosh Microsoft Internet Explorer 5.1 or higher.

Daiwa Corporate Investment Co., Ltd.
Financial Instrument Firm:
Director-General of Kanto Local Finance Bureau (Kin-sho) No. 2845
Member of: Japan Investment Advisers Association
Type II Financial Instruments Firms Association

Daiwa Corporate Investment Co.,Ltd.
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